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CONTINENTAL (FIRE) INSURANCE CO. 


FIRE RENT AUTOMOBILE 
EXPLOSION 


PROFITS 


of New York 


HENRY EVANS, President 
SPRINKLER LEAKAGE USE AND OCCUPANCY 


TORNADO’ 


MARINE AND INLAND TRANSPORTATION 


Always a leader among the big companies, it is now stronger than ever as it has the Largest 
Capital and Largest Policyholders Surplus. 
square -dealing with its agents and policyholders and constructive management. 


HOME OFFICE 


80 Maiden Lane 
New York | 


CONTINENTAL COMMANDS CONFIDENCE 


PACIFIC COAST OFFICE 
Insurance Exchange Bldg. 


San Francisco Chicago 


It has gained this position through 64 years of continuous 


WESTERN OFFICE 
332 So. La Salle Street 
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MORTGAGES 







ACTIVE 


ANcoreoanteo UNDER THE LAWS oF THE STATE or TEXAD 
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FIRST MORTGAGE LOANS 


DALLAS, TEXAS 
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Davidson 
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Representing 


THE MUTUAL LIFE 
INSURANCE COMPANY 


of New York 
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You will make money. 


The great strength, big dividends 
and incomparable benefits of the 
“‘oldest company in America’’ mean 
| certain success for you. 





| For Terms to Producing Agents, Address 
GEORGE T. DEXTER 
2d VICE-PRESIDENT 


34 NASSAU STREET NEW YORK, N. Y. 
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THE SPECTATOR 








Opportunity Knocks At 
Your Door 


Attractive policies. Liberal commis- 
sions and cooperation. 


Openings in States of Alabama, 
Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi 'and Tennessee. 


aes | lnter-Southern Life 
Home Oftice | Insurance Company 


Building JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 














She 


PERFECT PROTECTION POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolutely new and different to 
talk to your prospects. Gives you a chance to earn 
more money than you are now making. 

Our Life Insurance Contracts contain the most up-to- 
date clauses known to the Insurance World. The 
Accident and Health gives full protection for at least 
a third less cost than regular casualty companies. 
Our agency contracts are as liberal as can be made. 


WRITE ANDWEWILLTELL 
YOU MORE ABOUT OURSELVES. 


Reliance Life Insurance Company of P ittsburgh 


FARMERS BANK BUILDING, 
PITTSBURGH, PENNSYLVANIA 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of ordinary policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1916 
$14,464,552.23 
Re eet eae Cree 12,436,717.56 
Capital and Surplus 2,027,834.67 
Insurance in Force................ 118,349,212.00 


Payments to Policyholders Since 
Organization 18,119,172.50 


Is Paying Its Policyholders Over... 1,300,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 








Build Your Own Business 





under our direct general agency 
contract. 


Our policies provide for: 
DOUBLE INDEMNITY 
DISABILITY BENEFITS 
REDUCING PREMIUMS 


See the new low Rates. 


John F. Roche, Vice-President 


ome Lhe Manhattan Life 


Insurance Co., 6€ Broadway, New York 








PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 


Capital $1,000,000.00 


Our 1916 Statement shows 


Insurance in Force (over) $42,400,000 
Resources (over) 5,600,000 
New Insurance paid for 10,000,000 


The High Scores in the Life Insurance Profession are won by 
Trained Men. We will train you in the Profession and locate 
you in Productive Territory either North or South. Your 
Opportunity is Here. 
Further information on request: 
Address: Z 

E. G. SIMMONS, Vice-President and General Manager 

Whitney Central Bank Building 
New Orleans, U. S. A. 














OLD COLONY LIFE 


Insurance Company 
OLD COLONY BUILDING CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive, 
under Legal Reserve, Standard Provisions Policies (for amounts 
as small as $100 for children), with annual, semi-annual and 
quarterly (not weekly) premiums, same for male and female. 
Ordinary (not industrial) insurance for the entire family. 


Participating and Non-Participating Policies with Double 
Indemnity, Waiver of Premiums and Disability Annuity 
features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 

We have at the present time particularly good openings in 
Michigan, South Dakota, Nebraska, Kansas, Tennessee, Iowa 
and Montana. 


Write for a general agent’s contract to 
B. R. NUESKE, President 
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Tue SPECTATOR 


The circulation of the. publications of The 
Spectator Company, including THe SPEcTATor, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 


THE SPECTATOR COMPANY 
PUBLISHERS 
Arthur L. J. Smith, Pres. Robert W. Blake,» Sec’y 
135 WILLIAM STREET, NEw YorK 
Telephone, John 281, John 282 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1917, by The Spectator Company, New York 








Vor. XCIX. DECEMBER 20, 1917. No. 25 








ENDOWMENT INSURANCE 


CONTEMPORARY recently, in 
pointing out the special advantages 
of endowment insurance as an investment 
at this particular time, stated that Cana- 
dian mortgages are not paying principal 
or interest under the moratorium that has 
existed in that country since the begin- 
ning of the war. An inquiry by THE 
SPECTATOR, addressed to the president of 
one of Canada’s leading life insurance 
companies brought forth the following 
reply : 

Speaking for our company, and I am in~ 
clined to think that the majority of well- 
managed companies will be in a like position, 
the interest on our mortgage loans has been 
well paid this year; in fact, I think better than 
ever before. In a few cases, both under the 
Moratorium and Volunteer Acts existing in 
some provinces, advantage has been taken of 
the legislation to avoid payment of principal, 
and in very few cases of interest also, but I 


am inclined to think they are very limited in 
number. 


The above would indicate therefore 
that not much advantage is being taken of 
the moratorium. However, it is un- 
doubtedly true that endowment insurance 
offers an unequaled opportunity for se- 
cure and sound investment at a time when 
other securities are changing in value, 
Mostly downward, from day to day. An 
endowment policy does not require a large 
initial payment as does a bond or a mort- 
gage loan, but when the first payment is 
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made its value is sure. Each year’s sur- 
plus earnings invested in this form adds 
to the value of a security which cannot 
possibly depreciate in value. Agents 
would do well if they brought the merits 
of endowment insurance more forcibly 
to the attention of their prospects during 
the period of the war at least. In this 
connection agents will find of great ser- 
vice a little leaflet entitled “One Doctor’s 
Experience with Endowment Insurance,” 
just published by The Spectator Com- 
pany. 


OLLOWING the prohibition of de- 
F ferred dividend business by the laws 
enacted in New York in 1906, the life in- 
surance companies affected devoted their 
energies to materially increasing the scale 
on annual dividend contracts. In a short 
time the annual net cost on these policies 
was considerably reduced, and this con- 
dition continued practically until the pres- 
ent year. Some companies which had for 
a number of years maintained a reason- 
able scale of annual premium refunds saw 
early that there was danger of overdoing 
the low net cost! plan, but competition 
gradually forced them into the contest, so 
that at present the net cost of annual 
dividend policies is lower probably than 
at any previous time in the history of the 
business. Times have suddenly changed, 
however, the war has created an entirely 
new condition, and the companies are 
confronted with the problem as to the 
advisability of reducing their annual divi- 
dend scales. It is certain that the war 
will increase the mortality rate experi- 
enced by the companies; overhead 
charges are necessarily larger through the 
increase in price of all material and labor, 
and securities show an appreciable decline 
in value. Therefore it would seem to be 
the course of wisdom to revise the divi- 
dend_ scales so that the 
financial soundness of the companies may 
remain unimpaired through these times of 
stress. The insuring public will not ob- 
ject when it is represented to it that a 
slightly increased cost now will make cer- 
tain the unimpairment of their protection. 
What company will be the first to take 
action in this respect? 


downward, 


URING the first eleven months of 
the current year the fire losses in 

the United States and Canada, as com- 
piled by the Journal of Commerce, 
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amounted to $241,200,340, compared 
with $209,000,000 and $162,000,000, re- 
spectively, in similar periods of 1916 and 
1915. The November loss, $20,198,025, 
was about the average of the losses in the 
same month in the two previous years. 
The outlook is, therefore, that the total 
fire loss this year will exceed that of last 
year by the sum of $30,000,000, and will 
be about $80,000,000 more than in the 
year 1915. The heavy fire loss, together 
with the declines in security values, are 
expected to produce an unfavorable ef- 
fect upon the assets and surpluses of the 
fire insurance companies in their forth- 
coming annual statements. 





HERE are many important lessons 
conveyed in the report of the New 
York Board of Fire Underwriters on the 
investigation by that body into the recent 
fire and explosion at Dow’s Stores, 
Brooklyn. In its conclusions, the Board 
says that the cause of the fire is unknown, 
but adds that it started in a bucket and 
belt grain elevator enclosure, the head of 
which was subsequently blown off by an 
explosion. “It may have been caused by 
friction of the canvas and rubber belt 
against the sides or pulleys,” adds the re- 
port. What may be considered as of 
great importance in the report is the sug- 
gestion with reference to the construction 
of all grain elevators and the fire protec- 
tion for them. In this connection the 
Board recommends that the bins should 
be made entirely of masonry or other 
approved incombustible material, and 
they should be covered at the top and 
ventilated. As every fire of this kind is a 
material help to the enemy, every pre- 
caution should be taken to prevent their 
occurrence. It is well to maintain an 
efficient force of armed guards, “prefer- 
ably under military or police authority,” 
at all times at all places where food sup- 
plies are stored or where war materials 
are made, as well as at the piers from 
which such goods may be shipped. 


HE retirement from active business 

in this country of the various com- 
panies domiciled in enemy or ally-of- 
enemy countries has produced a some- 
what confusing situation in connection 
with the risks which they were still car- 
rying when they ceased accepting new 
business. Under the New York standard 
form of policy, a company would have a 
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right to retain premiums calculated at 
short rates if insurance was canceled by 
the insured, whereas if the company 
canceled it would be obliged to return 
pro rata proportion of the premium. It 
appears, however, in at least one section 
of the country, one of such companies 
has endeavored to cancel risks, at the 
-same time only offering to return the bal- 
ance of premium after deducting the pre- 
mium earned on the short rate basis. 
There can surely be little justification for 
attempting to thus contravene the estab- 
lished custom, and in some States, at 
least, the statutory provision as to return 
premiums. Doubtless the various State 
insurance officials can be relied upon to 
see that the citizens of their State are 
given their just dues when policies are 
canceled. 





UCH interest has been taken by fire 
underwriters in New York city in 
the situation with respect to the new fire 
alarm installations in the borough of 
Manhattan. The work has been under 
way for the past four years and much 
progress has been made, although there 
yet remains a good bit of the work to be 
done. It is to be hoped that with the 
change in the administration of the city 
government there will be no let up in the 
work so well started, and that the new 
administration will see fit to extend the 
new system to the other boroughs, espe- 
cially the congested areas of Brooklyn 
and the Bronx. Everything that can be 
done to lower the fire loss must be accom- 
plished as soon as possible, and among the 
most important features of fire protection 
is an adequate and efficient fire alarm sys- 
tem. It is important in the case of any 
blaze, no matter how trifling, that prompt 
warning be given to the fire department in 
order that necessary apparatus may be 
brought to the scene of the fire without 
delay. 


Revising Automobile Forms.—The execu- 
tive committee of the Western Automobile 
Underwriters Conference devoted all. day 
Friday to the revision of a number of new 
forms. These have been prepared by the Na- 
tional Conference, but certain changes are 
necessary to comply with the requirements of 
the laws in some of the Western States, where 
forms must be filed and approved by the In- 
surance Department. The National Confer- 
ence form uses the word “Warranty,” and 
several of the Western Departments will not 
pass a form containing that phrase. 
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NEW YORK SURVEYS 


Fire Losses at This Season.—In the old 
days when local almanacs were more popular 
than now, great celebrity was obtained by the 
compiler of a certain almanac, who wrote 
under a date in July, “About this time expect 
snow.” Of course, everybody laughed at the 
prediction; but, strange to say, the prediction 
was verified, and snow actually fell in the 
locality for which the almanac was intended. 
The author profited by the result. We know 
of underwriters who are not: writing for 
almanacs, but one of them has a desk diary on 
which he has written for the fortnight ending 
December 31, “‘Expect fires at this time.” 


Fifth Avenue Building Loss.—Another 
millionaire building is on the list of fires during 
the past week. We refer to the Fifth Avenue 
building on the corner of Twenty-third and 
Twenty-fourth streets. The damage was not 
serious, but the total insurance involved is 
$3,054,000. It is entirely a local and agency list 
and free from reciprocal or inter-insurance. un- 
derwriters or mutuals or Lloyds. It is a list 
of liberal lines which twenty years ago would 
have been regarded as impossible, and simply 
proves that in this city companies write pretty 
stiff amounts on buildings which are not 
equipped with automatic sprinklers. 


Failure to Observe Effect of Coinsurance. 
—The chickens come home to roost to the 
parties who have failed to pay attention to the 
suggestions that increased cost of labor and 
materials needs attention to the coinsurance 
clause. Recently a residence in the uptown dis- 
trict of this city was destroyed and became a 
total loss. The property had been appraised 
and insured seven years ago to fill the demand 
for the eighty per cent clause. But when the fire 
occurred the question of sound value came up 
when it was learned that the companies insisted 
that the cost of replacement was the true 
sound value, and on this basis the insurance 
was $3000 less than the policy called for. A 
warm dispute ensued, which was ended, as most 
adjustments always end, in a compromise of 
the claim, but now the owner regrets he didn’t 
carry more insurance. 








Sprinklered Risks.—The companies which 
make a specialty of sprinklered risks are on 
nettles just now on account of the intense cold 
weather threatening to freeze the equipment. 
They are keeping up a series of warnings by 
circulars requesting property-owners to re- 
double their vigilance. 

To Give Bonus in War Stamps.—Willard 
S. Brown & Co., who have for many years dis- 
tributed a bonus to employees at Christmas, 
will this year follow its usual custom. The 
gifts will be made in War-Savings Stamps this 
year instead of gold. 

Rate Increase Postponed.—According to 
present indications there will be no increase 
of rates in this city until after the end of the 
year. Superintendent Phillips has apparently 
put a damper upon the proposal and held up 
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the movement, but the companies will only 
wait until next month and then renew the 
effort to have this city fall into line with other 
cities in striving to save themselves by advanc- 
ing rates. 


CHICAGO AND THE WEST 

Chicago Board Nominates.—Oscar E. Ale- 
shire of Parker, Aleshire & Gardiner has 
been nominated as president of the Chicago 
Board of Underwriters, to be voted on at the 
annual election in January. William E. Higbee 
of Fred S. James & Co. has been named for 
vice-president, and George S. Haskell of Has- 
kell, Miller & Co. has been re-nominated for 
treasurer. At the last annual meeting the 
board provided for a nominating committee, 
to be. made up of the ex-presidents. These cre 
L. O. Kohtz of the A£tna, Clarence S. Pellet of 
Critchell, Miller, Whitney & Barbour, and 
Charles Nelson Bishop, of the Northern of 
London. Mr. Aleshire, the nominee for presi- 
dent, is one of the local agents who has come 
to the front very rapidly of late. He is one 
of the best speakers in the insurance business, 
and has served as chairman at several very 
important meetings. He has long been promi- 
nent in the Modern Woodmen of America, 
and is now serving as “Head Banker.” 


Vance C. Smith Enters Accounting Field. 
—Vance C. Smith, who has been an examiner 
for the Illinois Insurance Department for the 
past three years, and for four years previously 
was with the Reisch Indemnity Company, has 
opened an office in the National Life building, 
Chicago, for expert insurance accounting and 
advisory service to insurance organizations. 
Special attention will be devoted to assisting 
companies in making up annual statements. 
Comparatively few men in an insurance office 
companies in making up annual statements. 


Cook County Field Club Elects.—At the 
annual meeting of the Cook County Field 
Club, held Monday, the following officers were 
elected: President, J. Lewis Cassell, Fire 
Association; vice-president, E. J. Stucke, 
McCabe & Hengle; secretary and treasurer, 
Harold Hilton, Critchell, Miller, Whitney & 
Barbour. The new directors are J. B. White, 
Earl Vickery and G. A. Mavon. It was de- 
cided to continue the monthly luncheons, but 
to hold the business meetings at the same time, 
instead of separately as heretofore. A com- 
mittee was appointed to send Christmas re- 
membrances to former members of the club 
who are in the military service. . 


BOSTON AND VICINITY 

Northwestern Fire and Marine Admitted. 
—The Northwestern Fire and Marine Insur- 
ance Company of Minneapolis, Minn., has been 
licensed by the Massachusetts Insurance De- 
partment to do a general fire insurance busi- 
ness in Massachusetts. The company reports 
a capital of $400,000 paid in and a net surplus 
of $212,363. The company has appointed 
Bruerton & Kimball as its agents for Boston 
and vicinity. 

Boston Board Meeting—At last week’s 
meeting of the Boston Board of Fire Under- 
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writers it was voted to take from the table the 
company’s recommendations on Uniform Rules 
and Clauses and to refer them back to the 
handbook committee for further consideration 
as to their legality, etc., to be reported at a 
meeting in the near future. 


H. L. Peabody Makes Change.—H. L. Pea- 
body, who has been associated with the Massa- 
chusetts Insurance Department for several 
years, the last two years as Deputy Insurance 
Commissioner, has resigned to enter the in- 
surance business with the National Protective 
Insurance Company, recently incorporated at 
Boston at $100,000, to do a personal accident 
and health business. Mr. Peabody was made 
chief examiner of the Department October 1, 
1910, and succeeded L. G. Hodgkins as Deputy 
Commissioner two years ago. A report that 
the Ridgely Protective and the Masonic Pro- 
tective, both of Worcester, would be merged 
with the National Protective is denied by the 
officials of those companies. 


Exchange Officers Nominated.—At its 
meeting on Saturday a nominating committee 
of the New England Insurance Exchange gave 
Frank H. Battilana unanimous nomination for 
president for the next two years. Mr. Bat- 
tilana’s thorough familiarity with all the de- 
tails of the insurance problems of New Eng- 
land, and his fairness in dealing with difficult 
situations, makes his selection as candidate 
for president a most popular one. The nomi- 
nating committee also named Sumner Rhoades, 
Northern Assurance Company of England, as 
second vice-president for two years, and I. W. 
Thompson, J. G. Derby and H. G. Braithwaite 
for the executive committee. 


PHILADELPHIA SURVEYS 

Philadelphia Contributionship Celebrates. 
—On December 17 the Philadelphia Contribu- 
tionship, which began business in 1752, gave its 
annual luncheon to the brokers in Philadelphia. 
Each guest as he arrived was given a beautiful 
leather-bound memorandum book with his 
name in silver letters on the front. An ad- 
dress of welcome was extended by Francis W. 
Lewis of the board of directors. 


Red Roosters’ Christmas Dinner.—The 
Red Roosters gave its annual Christmas dinner 
on December 17 at the Fire Insurance Society. 
This organization consists exclusively of 
countermen. It is one of the live insurance 
organizations, and besides this annual dinner 
they have a summer outing each year. The 
members usually, meet at Third and Walnut 
streets and crowd into about twenty waiting 
automobiles. They parade up and down Wal- 
nut street in Philadelphia’s insurance center 
and try to see how much noise they can make 
before the admiring throng of unfortunates 
who do not belong. 


Mather & Co. Altering Building.— Mather 
& Co. are making extensive alterations to their 
building, and when finished the building will be 
a credit to the insurance district. 


Harry Shaw Enlists.—Harry Shaw, the fire 
rate expert at Curtin & Brockie, has recently 
enlisted. 
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Texas Insurance Department Hears of 
Complaints 





GERMAN COMPANIES INVOLVED 





Now in Hands of Treasury Department—States 
Have Canceled Licenses 

Complaints have been received by the Texas 
State Department of Insurance and Banking 
from certain policyholders in two of the twelve 
German fire insurance companies whose licenses 
to do business in Texas have been revoked by 
the Commissioner of Insurance and Banking that 
these two companies are making an effort to 
cancel their existing policies at so-called short 
rates, which are much lower than the rates pre- 
vailing under the pro rata system. When a 
policyholder desires to cancel a policy the com- 
pany may employ the short rates, but when the 
cancellation is on the initiation of the company, 
as in the present instance, the pro rata system 
is used and the unearned portion of the premium 
is returned to the policyholder. 

Having canceled the licenses of these two and 
other German companies, the Department here 
has no more jurisdiction over the operation of 
these companies, but for the protection of these 
policyholders Commissioner Chas. O. Austin has 
communicated the facts to the United States 
Treasury Department for action. 


Carr, French & Wakefield Organized 


Mark E. Carr was agent for several of the 
old companies at Fort Henry, New York, and 
was for many years supervisor of agencies in 
that part of the country. Mr. Carr started in the 
insurance business in Tulsa in 1912, and has 
combined his writings with those of Mr. French 
since June 1, 1914, forming the firm of Carr & 
French, and opening branches at Oklahoma City 
and Wichita, Kan. 

Schuyler C. French, who, for many years was 
president of one of the big steel companies in 
Michigan, started in the insurance business in 
Tulsa in 1912, taking over the Helm & Rose 
agency, with representation of many of the large 
companies. Mr. French went into combination 
with Mr. Carr in order to afford better facili- 
ties to both their clients, and opened up their 
business in the site opposite the old Post Office, 
staying there until increased lines demanded 
additional space, when they moved to their 
present location in the Kennedy Building. 

H. A. Wakefield, for many years known as an 
expert in oil matters, being one of the em- 
ployees in the old Pennsylvania Oil Exchange. 
Mr. Wakefield continued his experiences in this 
business with the Louisiana Standard Oil Com- 
pany, and afterwards became connected with 
the Carter Oil Company of this city. Mr. Wake- 
field intends to devote his attention mostly to 
the phases of the insurance business that ap- 
plies to the proper coverage and protection of 
the oil interests and will probably be the first 
man known as an oil insurance expert. 

The firm of Carr & French has been succeeded 
by Carr, French & Wakefield, and they have 
completely reorganized their service, employing 
specialists in each branch of the business. 


Hail Association Considers Note Problem 


The executive committee of the Western Hail 
Association met last Thursday in Chicago to 
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consider a proposition to stop taking farmers’ 
notes for hail insurance, owing to the unfor- 
tunate experience some companies have had in 
collection of these notes. 

It was decided, however, to make no change 
in the present system, and settlement will be 
made either in cash, certificates of deposit, or 
notes. 


Insurance Society Has War Fund 


The Insurance Society of New York is en- 
deavoring to create a war fund to take care of 
those of their members who are now or who 
may be called into the service of the Govern- 
ment, and in their efforts they have the assist- 
ance of the Choral Art Club, with a chorus 
of eighty solo voices, under the direction of 
Alfred Y. Cornell, and the “Little Symphony,” 
an instrumental group of fourteen solo artists 
under the leadership of George Barrere. 

The concert is to be given in Carnegie Hall 
op Saturday, December 22, 1917, and there is a 
strong committee in charge of the financial af- 
fairs, consisttng of the president and executive 
committee of the Insurance Society and the 
president and a committee from the board of 
governors of the Choral Art Club. The tickets 
range from $1.50 on the orchestra floor to 50 
eents in the family circle, and all seats are re- 
served. 

There are also two tiers of boxes, containing 
seats for six and eight persons, respectively. 
Tickets are on sale at the library of the Insur- 
ance Society, 84 William street. Many of the 
larger companies have encouraged the enter- 
prise by a very liberal purchase of tickets. 


Recommend Lower Rates for Washington 


A new insurance code for the District of Co- 
lumbta and lower fire rates are recommended 
by the Insurance Department in the annual re- 
port of the Commissioners of the District, 
which has just been submitted to Congress. 

Since the Department was organized in 1902, 
several amendments have been made to the in- 
surance laws, declare the Commissioners, but 
they are still inadequate and should be revised. 
The Department of Insurance should have au- 
thority to petition the courts for receivers where 
insurance concerns are reported to be insolvent, 
which they now have not. 

The most important problem, however, is that 
of excessive expense in fire insurance, according 
to the report. It is declared that many persons 
who have studied the question feel that the cost 
of fire insurance to the residents of the Dis- 
trict of Columbia is excessive. 

During the calendar year 1916, 265 companies 
and associations were licensed to transact busi- 
ness in the District. Twenty companies were 
admitted, seven withdrew or reinsured, and two 
withdrew applications for lfcense or were re- 
fused. 


London and Lancashire Changes 


Alfred H. Murphy has been appointed agency 
superintendent of the London and Lancashire 
Fire and assistant secretary of the Orient. He 
has been with the London and Lancashire in 
the Connecticut field. Leon H. Humphrey, 
special agent of the London and Lancashire for 
North and South Carolina under General Agent 
Hancock, has been appointed agency superin- 
tendent of the London and Lancashire and as- 
sistant secretary of the Orient. 
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TENNESSEE MEN MEET 





Discuss War Problems at Annual Con- 
vention at Nashville 





H. G. Mc MILLAN PRESIDENT 





Dunbar Appeals for Support of War— 
Addresses Summarized 
[Special Report to THE SPECTATOR] 

NASHVILLE, Tenn., December 13.—The Ten- 
nessee Underwriters Association held one of its 
most interesting and enthusiastic meetings in 
history December 12-13 in Nashville. Repre- 
sentatives from all parts of the State attended 
and freely discussed many questions of interest 
to the insurance world. President H. G. Mc- 
Millan of Knoxville presided. 

Cc. A. Folk, president of the Nashville Asso- 
ciation, opened the meeting with the address of 
welcome. To this L. Y. Mason of Memphis ap- 
propriately responded. S. R. Golibart, Jr., 
Deputy Commissioner of Insurance for Tennes- 
see, delivered an excellent address, stating that 
the Department was growing rapidly, showing 
an increase in amount collected in 1917 over 
1916 of $70,000. He said that the financial part 
of their work was secondary, their prime motive 
being to render service as advisers and not task- 
masters. Ed. M. Gillenwaters, Fire Prevention 


W. F. 
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Commissioner of Tennessee, followed with an 
address in regard to his Department. Among 
other things, he said that his Department had 
made 700 inspections since he had been in Office, 
finding many things to cause fires, the most 
dangerous of which was the open grate and oil 
stove. He insisted that all agents should re- 
port all hazardous conditions to the Fire Pre- 
vention Department as soon as discovered. Next 
Oscar A. Smith, secretary, read his report, giv- 
ing detailed account of work accomplished. 


FIRE PREVENTION PROBLEMS 


The second session was opened with an 
address by Fred H. Warren, State agent of the 
Royal. His subject was “Our Duty as Local 
Agents.” He said the agent’s duty might be 
divided into three parts: duty to company, to 
patron and to themselves; that the chief duty 
was to keep the scales evenly balanced between 
the company and the assured. 

F. B. Quackenboss, manager of the Tennes- 
see Inspection Bureau, spoke on ‘‘What We 
Should Do to Better Our Loss Ratio.’’ He said 
the main trouble was ignorance of the cause of 
the high loss ratio. The cause being a combina- 
tion of many things, the two principal reme- 
dies suggested being a combination of many 
things. The two principal remedies suggested 
by Mr. Quackenboss were: (1) the adoption of 
the doctrine of personal responsibility either in 
European or American form; (2) the teaching 
of fire prevention in public schools as domestic 
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science is now taught. The cure must be 
brought about by degrees. Teach property- 
owners that to secure satisfactory insurance 
rates they must not only offer good risks them- 
selves, but require their neighbors to do the 
same, and then the problem will be well on the 
way to solution. 


CASUALTY BUSINESS IN FIRE OFFICES 


H. Phelps Smith next discussed the topic of 
“Evolution of Casualty Business and Its Rela- 
tion to Fire Agencies,’’ saying insurance wear- 
ing the name ‘‘Casualty” has many members in 
its large families, there being forty-one sep- 
arate and distinct kinds of casualty insurance, 
It had its beginning in this country in 1863, the 
first policy being written for $5000, with a pre- 
mium of two cents. Speaking of automobile 
liability he said there are 5,250,000 automo- 
biles in the United States, of which sixty-five 
per cent are insured, producing annual premiums 
of $18,000,000. The reason for insurance on 
autos, when they first came into use, was 
against explosion of gas engine doing injury to 
owner, while injury to outsider was secondary, 
but now it is quite the reverse. 


INSURANCE COMMISSIONER’S ADDRESS 


The second day of the convention began with 
an address by Leslie K. Arrington, Commis- 
sioner of Insurance for Tennessee. His sub- 
ject was ‘“‘Present and Future Insurance Laws.” 
In a very interesting and instructive manner 
Commissioner Arrington entertained his au- 
dience, saying, in part: In this crisis the Gov- 
ernment desires to keep business normal and 
expects agents to try to protect interests of 
those at home.’”’ He advocated the resident 
agents law for all classes of insurance, saying 
that insurance written by companies direct gives 
the agent no commission and the State no tax. 
He favors bill to require all agents to furnish 
Insurance Department names of those to whom 
they have paid commissions during the year. 


W. F. DUNBAR A SPEAKER 


The last address of the business session dur- 
ing the convention was one long to be remem- 
bered by all who heard it. One of the most 
powerful and patriotic addresses ever delivered 
in Nashville was that of W. F. Dunbar, former 
Commissioner of Insurance for Tennessee, and 
now manager of the Southeastern Underwriters 
Association, Atlanta, Ga. Mr. Dunbar selected 
the subject ‘“‘Loyalty,’”’ and in discussing it spoke 
of loyalty in the broad sense of the word, 
dwelling chiefly on the war problem, Germany’s 
attitude and America’s understanding of that 
attitude. 

The rest of this session was devoted to dis- 
cussion of the effect of the present war on in- 
surance business and other matters of inter- 
est to the underwriters. 

At the afternoon session reports were made 
by the standing committees, and a tele- 
gram which had been drafted by a special com- 
mittee assuring President Wilson of the hearty 
co-operation of Tennessee Underwriters was en- 
dorsed. The following is a copy of the telegram: 

The Tennessee Underwriters Association of 
Fire, Casualty and Surety Insurance Agents, 
now in session in Nashville, hereby pledges 
its support and loyalty to you in this, the 
world’s greatest crisis. 

(Signed) SOL. E. DRYFUS, Chairman, 
H. W. SPENCER, 
L. Y. MASON. 


The nominating committee then made its Tre 
port, and the following officers and committee- 
men were chosen for the ensuing year: Pres! 
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dent, Henry G. McMillan, Knoxville; first vice- 
president, C. B. H. Loventhal, Nashville; sec- 
ond vice-president, G. G. Fletcher, Chattanooga; 
third vice-president, M. S. Summers, Dyersburg; 
fourth vice-president, H. Bolivar, Shelbyville; 
fifth vice-president, J. J. Irvin, Jefferson City; 
sixth vice-president, H. B. Chadwell, Clarks- 
ville; secretary and treasurer, Oscar A. Smith, 
Nashville. 


NEW YORK’S FIRE ALARM SYS- 
TEM 


Comments on Progress of New Installations 


Made by Putnam A. Bates 


Seventy-five per cent of the work in connec- 
tion with the installation of the New York City 
fire alarm system in the Borough of Manhattan 
has already been contracted for, according to 
a statement made by Putnam A. Bates, chief of 
the Bureau of Fire Alarm Telegraph of New 
York City, who addressed the New York chap- 
ter of the National Fire Protection Association 
at its meeting at the City Club in New York 
on Monday. Negotiations are under way for the 
completion of contracts for fifteen per cent 
more of the work, leaving a balance of ten per 
cent of the original appropriation yet to be 
taken care of. A good deal of progress has 
been made during the past four years, as was 
illustrated by the many stereopticon views 
shown by the lecturer in the course of his ad- 
dress. 

Mr. Bates pointed out that the system now 
in use in Brooklyn is antiquated and said that 
there has been no small amount of trouble with 
the efficient application of the present alarm 
boxes. The principal difficulty is with the wir- 
ing system—an aerial single-wired affair— 
which is frequently thrown out of commission 
in case of high winds or heavy snowfall. The 
latter was well illustrated last week, when, 
during the snow storm which swept the city, 
there were 650 out of 1,400 alarm boxes out of 
order until such time as they could be repaired. 

The new system in Manhattan will ultimately 
have its headquarters in Central Park, and all 
wires will be carried in underground conduits. 
While the underground system is most desir- 
able, it is not essential, as many of the draw- 
backs of the aerial system can be overcome by 
the use of cables and multiple wires. 


Charles Christensen Resigns 

The American Central of St. Louis announces 
the resignation of Major Charles Christensen, 
the senior member of the firm of Christensen 
& Goodwin, managers of the Pacific department, 
who has been associated with the company for 
more than forty years and who has elected to 
retire from active business life. 

With the retirement of Major Christensen on 
January 1, 1918, the Pacific department will be 
in charge of Benjamin Goodwin, manager, with. 
headquarters at 241 Sansome Street, San Fran- 
cisco, Cal., the same as heretofore. 

Mr. Goodwin began his insurance career as 
local agent at Anacortes, Wash., early in the 
year 1890. He removed to Seattle, Wash., in 
1893, where he continued as local agent until 
1897, when he was appointed special agent rep- 
Tesenting the Pacific department of this com- 
Pany. In 1898 Mr. Goodwin was appointed as- 
sistant manager under Major Christensen, and 
In January, 1900, became co-manager under the 
frm name of Christensen & Goodwin, and has 
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continued in this capacity to the present time. 


Mr. Goodwin will be assisted by John B. 
Fritschi, assistant manager, who has served as 
special agent in the Montana field for the past 
eight years, and by M. J. Mackay, assistant 
manager, who, since 1910, has been manager of 
the automobile department under Christensen & 
Goodwin. 


The German Fire to Change Name 

The German Fire of Pittsburg, which has 
been writing insurance for more than fifty years 
and has established a good reputation among 
patrons and stockholders, will shortly change 
its name. 

The present name of the company has misled 
many persons into thinking that it is a foreign 
company or branch of a foreign company, 
whereas. in fact this company is an American 
company, chartered under the laws of the State 
of Pennsylvania and owned and controlled ex- 
clusively by citizens of the United States. 

The board of directors, therefore, at a meet- 
ing held on December 4, 1917, passed a resolu- 
tion to the effect that action be taken towards 
changing the name of the company. This mat- 
ter will be placed before the stockholders at 
the annual meeting in January. 





S. H. Quackenbush Becomes General Agent 


S. H. Quackenbush, assistant manager of the 
Aachen and Munich Fire, will enter the service 
of the New York office of the Royal of Liver- 
pool about December 20 as general agent. 


Fire Notes 


—The Queen of New York has issued a relief map 
of the United States showing the location of the 
various National Guard and National Army canton- 
ments. 

—Indiana has been added to the territory of Eliel & 
Loeb of Chicago, general agents in Illinois of the 
Pittsburgh Underwriters, Humboldt, Teutonia and Ben 
Franklin Underwriters, 

—Following the recent ten per cent flat increase in 
rates in New York State outside of New York city, 
the companies which are not members of the board 
have made a similar advance, taking effect Decem- 
ber 15. 

—Eugene C, Gemberling, who since late in 1916 has 
been engaged as manager of the fire insurance depart- 
ment of George A. Lovejoy & Co. of Portland, Ore., 
has gone to Tacoma, Wash., to take a like position 
with the Fidelity Rent and Collection Company, of 
which J. C. Heitman is president. 

—The Home Fire of Utah, which for thirty years 
has confined its operations to the far West, has made 
a contract for reinsurance throughout the United 
States, with the exception of the Pacific Coast, with 
the Citizens of Missouri. The company will also 
enter seventeen Eastern States for direct business 
after January 1. 

—The Minnesota Insurance Department, acting on 
an opinion by the Attorney-General, has held to be 
unlawful the provision embodied in household insur- 
ance torms stipulating that certain articles are in- 
sured at an amount not exceeding cost. It is held 
that the standard policy law does not authorize any 
such limitation of liability. 

—The Cronan Mortgage Company, agents for the 
St. Paul Fire and Marine and other companies, has 
purchased outright the general insurance business of 
George A. Lovejoy & Co. of Portland, Ore., holding 
city agencies for the Newark Fire of Newark and 
American Central Fire of St. Louis. Mr. Love- 
joy will in future devote his entire time to the in- 
terests of the Guarantee Fund Life of Omaha, for 
which company he is the Western manager over the 
States of Oregon and Washington, having been with 
this concern continuously since 1908. 
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LIFE INSURANCE 


ONE WOMAN’S EXPERIENCE 
WITH A MONTHLY INCOME 


A Leaflet 


By Wuu1am T. Nas# 


The advantages of the monthly income form 
of insurance are becoming more and more 
widely appreciated by persons to whose atten- 
tion it is brought, and now that the number 
of monthly checks going out to beneficiaries 
is steadily increasing concrete illustrations of 
the value of the plan are helping its develop- 
ment. 

An attractive summation of the great good 
this plan performs is presented in a new 
leaflet entitled “One Woman’s Experience with 
a Monthly Income,’ written by William T. 
Nash and published by The Spectator Com- 
pany. The story is written in Mr. Nash’s usual 
forceful style, and will carry undoubted con- 
viction of what a blessing a regular monthly 
income is when the breadwinner has departed. 

“One Woman’s Experience with a Monthly 
Income” relates how the woman was left with 
a family, a prosperous business, a substantial 
life insurance policy and a monthly income 
contract. When the inexperienced woman 
tried to run the business it soon failed, the 
lump sum went speedily in unwise and profit- 
less investments, until finally there was nothing 
left but the monthly income to preserve the 
family. Other convincing illustrations are pre- 
sented, all serving to emphasize the fact that 
the woman untrained in business is more se- 
curely protected by a monthly income policy 
than by any other form. 

This leaflet will be found one of the best 
canvassing documents on this subject ever is- 
sued, so that companies, managers and agents 
should give it wide circulation for their own 
advantage. 

“One Woman’s Experience with a Monthly 
Income” can be obtained at the following 
prices: Single copies, 15 cents; 50 copies, $3; 
100 copies, $4; 500 copies, $15; 1000 copies, 
$25; 5000 copies, $100; 10,000 copies, $200. Ad- 
dress orders to The Spectator Company, 135 
William street, New York. 








Southeastern Life Going Strong 

Following the fire which damaged the South- 
eastern Life’s home office building at Green- 
ville, S. C., the company promptly opened tem- 
porary offices and has taken care of all busi- 
ness promptly. The company is fully protected 
against loss by fire insurance. All records were 
kept safe. T. Oregon Lawton, president of the 
company, has been associated with the South- 
eastern Life for eight years and he has made 
a considerable success out of the enterprise. 
His optimistic nature keeps him from discour- 
agement over this incident, and he looks for- 
ward to greater success than ever for the 
Greenville company. 


Secretary of Continental Life 
D. E. Jones has been made secretary of the 
Continental Life of Wilmington, succeeding 
Charles R. Churchman. 
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MORTALITY FROM HOMICIDES IN AMERI= 
CAN CITIES, 1916 





Last Year Showed a Tendency to Increase in Number of 
Fatal Assaults 





GEOGRAPHICAL INCIDENCE OF HOMICIDES 





Records in Detail of Thirty-One Leading Cities—Registration Area Figures 
Given 
. By Frederick L. Hoffman 


The homicide record of thirty-one American cities for the year 
1916 indicates no change for the better, but quite to the contrary, a 
tendency to the reverse. The average rate increased to 9.2 per 100,000 
of population, against an average rate of 8.4 for the preceding five years, 
There was, therefore, an increase in the rate of 0.8 per 100,000 of popula- 
tion, equivalent to 9.5 per cent. The increase is in marked contrast to a 
decrease in the suicide rate during the same year, attributed, in part at 
least, to the social and economic changes resulting from the war. The 
causes responsible for the excessive degree of homicide frequency un- 
doubtedly lie much deeper, and have their origin in national traits and 
character rather than in social and economic conditions. 

The details of the homicide record for 1916, with comparative rates 
for the preceding decade, are shown in the table below: 


I—HOMICIDES IN THIRTY-ONE AMERICAN CITIES, 1906-1916. 
RATES PER 100, 000 OF POPU LAT ION. 


























1906- 1910 1911- 1915 1916 
| | DIFFERENCE IN RATE 
| |TO THAT OF 1911-1915 
CITIES. | —_——— 
Rate. Rate. Homi- | Rate. Per 
cides. | Actual. Cent. 
Memphis, Tenn............. 74.0 70.6 134 89.9 +19.3 27.3 
Atlanta, Ga.. Sra aalouba ee 34.5 59 31.0 — 3.5 10.1 
New Orleans, La.. Srererres: re 24.2 95 25.6 + 1.4 5.8 
Nashville, Tenn............. 21.6 | 368.7 29 2.8 | —10.9 30.5 
Chasieston, S. C.......05. 000.) 31.3 | 34.8 14 23.1 —11.7 33.6 
ESS), CRS 4.7 5.7 26 20.4 +14.7 257 .9 
eee eee 26.1 | 34.4 13 18.9 —15.5 45.1 
Se See 11.6 14.3’ 124 16.4 + 2.1 14.7 
eS | A Ceram: pc Ie 12.1 58 14.1 + 2.0 16.5 
San Francisco, C8) csccnasce1 4223) 13.2 63 13.6 + 4 3.0 
6 ES | eee 9.6 9.1 330 13.2 + 4.1 45.1 
LO SS ee 17.7 16.9 31 13.0 — 3.9 23.1 
6 SS eee 6.4 7.0 85 12.6 + 5.6 80.0 
Washington, D.C........... 8.0 8.3 38 10.4 + 2.1 25.3 
eee eC re 4.3 6.3 54 9.2 + 2.9 46.0 
Indianapolis, Ind............ 6.6 10.2 24 8.8 |—1.4 13.7 
Minneapolis, Minn...........] 3.5 5.1 31 8.5 + 3.4 66.6 
Los Angeles, Cal............. 7.5 10.7 41 8.1 — 2.6 24.3 
es 5.6 5.5 40 6.9 + 1.4 25.5 
BERTIE, WABI 6.6. wisscevees 9.1 8.9 23 6.6 — 2.3 25.8 
Philadelphia, Pa.... ee 4.5 110 6.4 +1.9 42.2 
_ * Sy, errs 4.6 5.3 28 6.0 ee 13.2 
Spokane, Wash..............| 9:0 8.6 8 5.3 — 3.3 38.4 
ON Seer aod 5.4 256 4.6 — 8 14.8 
Hartford, Conn.............-| 3.2 4.0 5 4.5 + 5 12.5 
DUNE MN fo on bias caiwiacgiccs 5.4 | 4.5 30 4.0 — .5 1A 
SSS) a Sea 3.1 | 4.3 14 3.4 — 9 20.9 
gOS A Re 5.9 ). oe 8 3.1 | —1.3 29.5 
ee a Sees fe | | 3.8 5 1.9 —1.9 50.0 
Milwaukee, Wis............. 2.0 3.8 8 1.8 — 2.0 52.6 
PN, PB ocicivesscdvecacy C8 2.2 2 1.8 ‘cal 4 18.2 
DONE. 5 ciitawcascusess 8.0 8.4 1,786 9.2 + .8 9.5 














(a) For the years 1907-1910 only. 
THE UNENVIABLE RECORD OF MEMPHIS 

As has been the case in former years, the highest homicide rate 
prevails in the city of Memphis, and, quite contrary to expectations, the 
extremely high rate of former years has increased further to the almost 
incredible proportion of 89.9 per 100,000 of population. The unenviable 
status of Memphis as the city pre-eminent for its murder record is best 
emphasized by the fact that the city with the next highest rate, Atlanta, 
Ga., has a rate of only 31.0 per 100,000, or slightly more than one-third. 
Memphis is a city with an estimated population for 1916 of 148,995, and a 
returned number of deaths attributed to homicides of 134. In contrast, 
San Francisco is a city with an estimated population of 463,516, and a re- 
ported number of deaths due to homicide of only 68. If the Memphis homi- 
cide record is untrustworthy and misleading, it is obviously the duty of the 
local authorities to institute a rigid but thoroughly impartial inquiry 
into the facts. If the rate is improperly increased by returns of hom- 
icidal deaths in Memphis hospitals of persons receiving serious wounds 
in nearby territory and brought to Memphis for treatment, though in 
perhaps a hopeless condition, the facts should be made a matter of 
record, for the circumstances in each and every case must be within 
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| 
| 
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the knowledge of the authorities. The data used are the official sta- 
tistics of the State Board of Health and the Division of Vital Statistics 
of the Census. The record reflects not only upon the city of Memphis, 
but upon the nation at large; and if the city itself is indifferent to a truly 
deplorable condition, it would seem to be the duty of the Federal Goy- 
ernment to institute an official inquiry and ascertain the causes and con- 
ditions responsible for a degree of homicidal frequency without a paralle] 
in modern times. 

The five cities with the highest homicide record are all of the South. 
The higher rate for Dayton, Ohio, for 1916, is in contrast to the low 
average rates prevailing during the preceding decade. The homicide rate 
during the year increased in 15 out of 31 cities, the highest rates of in- 
crease being reported for Memphis and Dayton. The five cities with the 
lowest rate during the year were: Newark, N. J.; Providence, R. L.; 
Rochester, N. Y.; Milwaukee, Wis., and Reading, Pa. All of these cities 
are representative industrial centers, with a large proportion of 
foreign-born population. They not only show low rates, but also, and 
without exception, a decrease in the rate during the year 1916, in com- 
parison with the preceding five years. They are all of the North and 
Central West, in contrast to the five cities with rates far above the 
average, which are all of the South. 


DISTRIBUTION BY GEOGRAPHICAL SECTIONS 


The geographical distribution of homicide is shown with annroximate 
accuracy in the table following, which, to be conclusive, should be rep- 
resentative of a larger number of cities and of at least a reasonable pro- 
portion of the rural population: 

II-—GEOGRAPHICAL vedeemee OF HOMICIDE, THIRTY-ONE AMERICAN 
CITIES, 1906-1916. 
_RATE PER 100, 000 OF POPULATION. 




















1906-1910. | 1911-1915. 1916. 
CrcrEe3. Homi- Homi- | Homi- 

cides. Rate. cides. | Rate. cides. Rate. 
Eastern Cities, ten........... 2,213 5.2 2,397 5.0 498 4.9 
Central Cities, eight Rey eae: 1,941 8.4 2,361 9.1 686 12.4 
Southern Cities, MOE orleans 1,814 19.0 2,162 21.0 467 21.7 
Pacific Coast Cities, four..... 437 9.8 696 10.9 135 9.2 
Thirty-one Cities............. 6,405 8.0 7,616 8.4 1,786 9.2 





According to this table for the year 1916 the homicide rate of South- 
ern cities was 21.7 per 100,000 of population, or approximately the same 


III—HOMICIDES IN THE Ree rR AGL 1913 STATES OF THE UNITED STATES, 
11-19 
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Percentage of 
. Rate Per Percentage of 7. Born 
STATE. Period. No. of 100,000 of | _ Negro to Total o Total 
Homicides.|Population.| Population, 1910. Wendnne 1910. 
Connecticut. 3. .6.65.665 1911-1915 214 3.6 1.4 29.6 
Rhode Island...........|1911-1915 93 3.2 1.8 33.0 
Massachusetts... . .|1911-1915 552 3.1 Sob 31.5 
ET ea ae 1911-1915 46 2.6 0.5 14.0 
New Hampshire........ 1911-1915 51 2.3 0.1 22.5 
ROE asc v8 sins eens 1911-1915 89 2.3 0.2 14.9 
New England States....|......... 1,045 3.0 1.0 27.9 
DARN VIRRG oo sis ssi cine 1911-1915 343 5.2 17.9 8.1 
New York............. .jlQUE-1015 2,387 4.9 1.5 30.2 
Pennsylvania...........|1911-1915 1,930 4.8 2.5 18.8 
INOW JOTRCY «oc cccccc. ccs 1911-1915 564 4.1 3.5 26.0 
Middle Atlantic States...|......... 5,224 4.8 3.2 24.1 
North Carolina (a)...... 1911-1915 387 18.3 31.6 0.3 
oo pixishe ol bsivasersveccuale 1911-1915 1,484 12.7 11.4 1.8 
Virginia. . seeveceee (MQLB—-1915 767 11.9 32.6 1.3 
Southern States ..<..)...c|nccaeccce 2,638 13.0 24.9 1.1 
ODIO). s'sis:5 oisce'5:5's0 0's 3a RO OR 1,452 5.8 2.3 12.6 
INNER 65 ois sakaa Rates agent 1911-1915 741 5.4 2.2 5.9 
Minnesota... ......... 1911-1915] 383 3.5 0.3 26.2 
WACDIBAN «ws ees os tee 1911-1915 472 3.2 0.6 21.3 
Wisconsin..............]1911-1915 301 2.5 0.1 22.0 
North Central States....]......... 3,349 5.7 1.4 16.4 
OMOEA 6 o.oo siclreiav ioe ate 1911-1915 1,517 9.0 4.8 7.0 
WME soo c hicis Severson 1914-1915 225 6.3 3.2 8.0 
South Central States....]......... 1,742 8.6 4.2 7.3 
Montana............... 1911-1915 265 12.6 0.5 25.2 
Colorado.............../1911-1915 520 11.8 1.4 16.2 
RAS cine suctcor et 1911-1915 166 8.2 0.3 17.6 
Rocky Mountain States..]......... 951 i ie 0.9 18.7 
California..............|1911-1915] 1,653 12.4 0.9 24.7 
WESHERHUOR.. soc e cn 1911-1915 488 7.3 0.5 22.4 
Paciiic Coast States..:.....)....5.<< 2,141 10.7 0.8 23.9 

















ee Including only | municipalities having a s population a 1,000 or over in 1910. 
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as for the preceding 5-year period. For Central cities the rate was 
12.4; for the Pacific Coast cities 9.2, and for the Eastern cities only 4.9. 
It is suggestive that the rate for the Central cities should have shown 
a rather strong tendency toward an increase during 1916 over the two 
preceding 5-year periods. 

The returns for cities are utilized for the present purpose, since 
the returns for the registration States will not be available for some 
time to come. The table following, however, shows the average homicide 
rates for a period of years ending with 1915, and in addition thereto 
the percentage of negro and foreign-born to total population. This table 
will be found useful in the study of the homicide rate in relation to race 
and nativity: 

In addition thereto, however, the white and colored homicide rates 
have been separately calculated for four representative Southern States 
for which the information is available for a period of years. Accord- 
ing to the table following, the average white homicide rate in the South- 
ern States was 6.3 per 100,000 of population, against 30.4 for the colored. 
These rates must not be compared with the corresponding rates for 
31 cities, since in the States referred to both urban and rural populations 
are included: 


IV—HOMICIDES IN THE SOUTHERN STATES, BY COLOR, 1911-1915. 











WHITE. COoLoRED. 
STATES. | | 
| Rate Per | | Rate Per 
No. of 100,000 of | No. of 100,000 of 
| Homicides. Population. | Homicides. Population. 
a — _————— ee eee 
Rentidnwa casera $10 78 | 674 51.2 
Margene (B)s <6. cis ness 189 3.5 | 154 | 13.0 
North: CasOnna.:...s<oa0s600++ 104 7.5 283 | 38.5 
Vuegiele Uhp...-...-- 22+. .0041 265 | 61 502 | 
WS eaiesesnacd 1,368 | 6.3 1613 | 30.4 
| 


(a) Including only municipalities having a population of 1,000 or‘over in 1910. 
(b) For the years 1913-1915 only. 

In view of the fact that the argument has frequently been advanced 
that the excessive homicide rate of Memphis is entirely attributable to 
the negro element, the table following has been prepared to show the 
comparative rates for the two races: 

V—HOMICIDES IN MEMPHIS, TENN., BY COLOR, 1912-1916 (a) 























WHITE. COLORED. 

YEAR. Rate Per | | Rate Per 
Popu- | No.of | 100,000 | Popu- | No.of | 100,000 
lation. Deaths. |Population.| lation. Deaths. |Population. 
82,405 2 86| 27.9 55,064 55 | | (99.9 
84,132 25 | 29.7 56,219 43 | 76:5 
85,859 21 | 24.5 57,372 80 139.4 
92,252 27 | 29.3 53,861 95 176.4 

4, 21 | 22.3 54,920 98 | 178.4 
438,723 | 117 | 26.7 277,436 | 371 | 133.7 
| | 











(a) These data are turnished by the Department of Health of Memphis, Tenn. 
It is shown by this table that the average white homicide rate of 
Memphis during the last five years was 26.7 per 100,000 of population, 
which contrasts with the homicide rate for the city of New York of 
only 4.6 for the year 1916, and 5.4 for the five years ending with 1915. 
In still more startling contrast, however, is the homicide rate of the 
colored, which has shown a decided tendency toward an increase and 


VI—HOMICIDES IN NASHVILLE, TENN., BY COLOR, 1912-1916 (a) 























WHITE. COLORED. 

YEAR. | Rate Per | Rate Per 
Popu- No. of 100,000 Popu- No. of | 100,000 
lation. Deaths. |Population.| lation. Deaths. |Population. 
75,423 | 14 18.6 37,321 2 | 69.7 
76,144 15 19.7 37,678 32 | 84.9 
76,865 11 14.3 38,034 27 | «= «671.0 
79,857 18 22.5 26,121 20 | 55.4 
80,452 11 13.7 36,452 18 | 49.4 

ROU Aso Seer ee 388,741 | 69 Lied 3 185,606 123 66.3 











(a) These data are furnished by the Department of Health of Nashville, Tenn. 
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which, during 1916, attained to the almost incredible figure of 178.4 per 
100,000 of population. For comparative purposes a similar table is in- 
cluded for the city of Nashville, Tenn.: 

According to this table the white homicide rate of Nashville, Tenn., 
was 17.7 during the last five years against 26.7 for Memphis, Tenn., while 
the colored homicide rate of Nashville was 66.3, against a rate of 133.7 
for Memphis. : 

The changes in the homicide rate of 31 representative American 
cities during the period 1906-1916 are shown in the table below: 


VII—HOMICIDES IN THIRTY-ONE AMERICAN CITIES, 1905-1916 














. | | Rate Per 

YEAR. Population. j Homicides. 100,000 of 

| Population. 
14,931,122 | 1,177 7.9 
15,400,506 1,348 | 8.8 
15,970,547 | 1,281 | 8.0 
16,395,143 | 1,256 7.7 
16,889,139 1,343 8.0 
17,335,907 | 1,437 8.3 
17,745,186 1,450 8.2 
18,170,473 | 1,587 8.7 
18,585,220 | 1,563 8.4 
18,940,672 1,579 8.3 
19,412,233 | 1,786 9.2 
ISOO-AQG: coco ceccveess 79,586,457 | 6,405 8.0 
WOMEN bos ee cece 90,777,458 | 7,616 8.4 





According to this table the highest rate on record prevailed during 
1916, or 9.2 per 100,000 of population against the lowest rate during 
the period under review of 7.7 per 100,000 during the year 1909. 

Of interest in this connection is a brief analysis of homicides by 
method, in the United States registration area during the five years 
ending with 1915, with distinction of sex. 


VIII—HOMICIDES BY METHOD, U. S. REGISTRATION AREA, 1911-1915 









































PERSONS 
Rate Per Percentage 
METHOD. No. of 100,000 of Distribution. 
Homicides. Population. 
Se ae 13,579 4.3 61.9 
Cutting or piercing in- 
a ee 3,260 1.0 14.8 
Other means............. 5,106 1.6 23.3 
ON nice ccucanntes 21,945 6.9 100.00 
MALES. FEMALES. 
METHOD. j 
fs Rate Per | % Dis- Rate Per | % Dis- 
No. of 100,000 of | tribu- No. of 100,000 of tribu- 
Homicides. |Population.| tion. | Homicides.| Population. | tion. 
PN so cane csea 11,224 6.9 64.1 2,355 1.5 53.0 
Cutting or piercing in- 
struments........... 2,657 1.6 15.2 603 0.4 13.6 
Other means........... 3,618 2.2 20.7 1,488 1.0 | 33.4 
yo) EGP ere 17,499 10.7 100.0 4,446 2.9 100.0 




















The male homicide rate during the period under review was 10.7 
per 100,000 against a female homicide rate of 2.9. The male homicide 
rate on account of firearms was 6.9 against a rate of 1.5 for females. 
The figures indicate the practical value of more effective restrictions 
upon the use and possession of firearms and the urgency of more drastic 
methods of police supervision and control. From an economic point of 
view it is certainly lamentable that at a time when every adult life has 
a decidedly enhanced value there should be such a needless sacrifice of 
human life, which may be conservatively estimated at, annually, not 
iess than 7500 deaths for the continental United States. To the extent 
that murder trials are unduly prolonged, and that the public gives the 
weight of its endorsement to wrongful actions, the tendency to murder in 
American cities derives its utmost encouragement at the present time. 
The problem of murder prevention and control is, however, a most serious 
and involved one, in the solution of which life insurance companies have 
a direct interest in view of the fact that the murder of insured persons 
is by no means a rare exception and that premature mortality losses 
on account of homicides constitute a measurable element of cost to the 
policyholders. 





Fidelity Mutual Agent at St. Louis 


The Fidelity Mutual Life of Philadelphia an- 
nounces the appointment of Robert L. Morton 


the past six years represented the Connecticut 
Mutual Life at St. Louis, ranking as one of Knights Templar, past potentate of the Shrine 
their leading producers. 
zen of St. Louis, being vice-president of the 


He is a prominent citi- 


the Missouri Athletic Club, past commander of 


and identified with various other organizations. 
Before entering the life insurance field he was 


of St. Louis as manager for eastern Missouri, City Club and of the Rotary Club, a member of for many years sales manager for the Simmons 
effective January 1 next. Mr. Morton has for the Chamber of Commerce, charter member of Hardware Company. 
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ANNUAL DIVIDENDS 


Many Companies Retain Same Schedule 
for the Coming Year 








CAUSES OF CONCERN 





Increased Mortality and Falling Values --Other 
Factors Considered 


The matter of dividends or premium refunds 
under life insurance contracts has been of un- 
usual interest this year because of the abnormal 
conditions confronting the business at the 
present time. There has been a great deal of 
discussion over the question of falling surpluses 
owing to the greater mortality arising from the 
war and because of the increase in expenses on 
account of necessarily advanced clerical cost 
and other overhead charges, not the least of 
which are taxes entering in to the conduct of 
the business. The uncertainty of income from 
investments has also been considered by many 
company managers. 

In view of the experience of the British com- 
panies since the war began, wherein it is stated 
that fifteen companies have passed their divi- 
dends; thirteen companies reduced their scale; 
nine companies made no change in their divi- 
dends and one company increased -its scale, 
there is unusual interest in what the companies 
in this country propose to do in the way of 
refunds to policyholders in the course of the 
next year or two. 

Up to date, THE SPECTATOR has learned that 
there are at least fifteen companies which will 
makes no change in the scale of returns over 
1917. These companies include the following: 
Atlantic Life, Richmond; Bankers Life, Lincoln; 
Berkshire Life, Pittsfield; Continental Life, 
Wilmington; Equitable Life, New York; Girard 
Life, Philadelphia; John Hancock Mutual Life, 
Boston; Kansas City Life, Kansas City; Massa- 
chusetts Mutual Life, Springfield; Metropolitan 
Life, New York; Minnesota Mutual, St. Paul; 
National Life, Montpelier; New England Mutual 
Life, Boston; Presbyterian Ministers Fund, 
Philadelphia; Prudertial, Newark; Register 
Life, Davenport; State Mutual Life, Worcester; 
Union Central Life, Cincinnati. 

According to the opinion of one company of- 
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ficial, there are three factors on which the pay- 
ment of dividends depends besides the savings 
from mortality. These are (1) savings from ex- 
penses; (2) gains from interest on investments, 
and (3) profits on investments. 

This same authority states that there is likely 
to be a considerable increase in the cost of 
mortality during the next few years. Especially 
is this likely to be the case among the policy- 
holders who are of military age. Another factor 
which enters here is the falling off in the volume 
of new insurance written on lives of the younger 
ages. The point made is that up to the present 
time the companies have on an average been 
writing a good percentage of their new business 
on young lives of military age, and that the war 
will take away a considerable portion of the 
market for life insurance. 


Connecticut General Life’s Emergency Salary 

At a meeting of the directors of the Con- 
necticut General Life on November 8, it was 
voted to pay to the clerks of the home office, as 
an emergency remuneration, ten per cent of 
their salaries for the year, in no case to ex- 
ceed $200. This action was taken in recogni- 
tion of the unusually high cost now prevailing 
for most of the necessities of life, and, as im- 
plied in the name ‘‘emergency remuneration,” 
is intended to help in meeting conditions which 
it is hoped will eventually improve. 

This payment is made in one sum with the feel- 
ing that any who may have outstanding bills will 
be aided in cleaning them up before the close 
of the year and so start the new year with a 
more hopeful outlook, or if without such in- 
debtedness Liberty Loan subscriptions may be 
paid, or a reserve fund in a savings bank 
started. 


Decision on Fraternal Mergers 

The Appellate Court of Illinois has held that 
a fraternal insurance society has no power to 
enter into a reinsurance contract agreeing to 
pay benefits which another society had con- 
tracted, and that where such a contract is made 
it is ultra vires and void, and the fact that the 
society had received premiums under the re- 
insured contract does not estop it from raising 
this defense. This is based upon the principle 
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that a corporation can exercise no rights not 
contemplated by its charter or the statute 
under which it is organized, and the Illinois 
law governing fraternal societies is silent on 
the subject of reinsurance. This decision af- 
fects the validity of a large number of ecerti- 
ficates in fraternals which have been reinsured. 


Formerly Assistant to General Agent 

Thomas M. Searles, now agency director of 
the Maryland Assurance of Baltimore, was for- 
merly an assistant to L. D. Drewry, general 
agent of the Mutual Benefit, in the States of 
Tennessee, Alabama and Mississippi. In THR 
SPECTATOR for November 29, announcing ex- 
clusively Mr. Searles’ change, it was stated that 
he was general agent. Mr. Drewry has filled 
that capacity for some thirty years for the Mu- 
tual Benefit. 


Equitable Policyholders Favor Mutualization 

At the meeting of the policyholders of the 
Equitable Life Assurance Society of New York 
between 95,000 and 100,000 votes were cast on 
the proposal to take over the assets of the com- 
pany. The majority of the votes were in favor 
of the proposition, and it is felt that the com- 
plete returns, which will be ready in a few days, 
will show a large plurality in favor of mutu- 
alizing the company. 


Companies Paying Tax 

The large majority of life insurance compa- 
nies are paying the Federal tax of eight cents 
per $100 on new life insurance. A few of the 
smaller companies require the policyholder or 
agent to pay the tax, and some of the small, 
non-participating companies are _ increasing 
rates to cover this and other war expenses. 


Fraternal Societies to Celebrate 

Plans are under way for the celebration of 
the fiftieth anniversary of the founding of the 
fraternal benefit system in the United States. 
A convention will be held at Philadelphia in 
the latter part of August, 1918. The National 
Fraternal Congress will hold its annual meeting 
at the same time. 








“THE ADVENTURES OF TWO AGENTS:” 


A Continuous Story. 


Chapter 2. 


Watch for next Chapter 
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All things come to him who waits—except applications. 










GENERAL AGENTS: 


If you are interested in our Business Building Methods, WRITE US. 
We have the policies that sell and territory open. 
We will accept Liberty Bonds in payment for first and renewal premiums. 


RESERVE LOAN LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
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HEAR MESSAGE FROM GEN- 
ERAL PERSHING 


Charles W. Whitehair Brings Tidings to 
Life Agents 


While the meeting of the Life Underwriters 
Association of New York, held at noon at the 
Hotel McAlpin last Saturday, was not as largely 
attended as the previous one, yet it was in one 
respect the most interesting and inspiring ever 
held. The programme provided for three speak- 
ers, and after one of them had talked on life in- 
surance salesmanship, President Atkinson intro- 
duced Charles W. Whitehair, secretary of the 
Y, M. C. A. at Cornell University, as one who, 
having been on all the battle fronts, knew what 
he was talking about. Mr. Whitehair then for 
over forty minutes held the audience spell- 
bound with descriptions of what he had wit- 
nessed on the various fronts in Egypt, Meso- 
potamia, at Saloniki, and on the long lines 
from the North Sea to Switzerland. The war, 
he said, cannot be won by a burst of enthu- 
siasm, and then requested the audience to re- 
frain from applauding while he was talking—a 
task which was somewhat difficult at times 
when he emphasized the great objects of the 
war. Mr. Whitehair described at length the 
great work being performed by the Y. M. C. A. 
at the front, not only in the rest and base 
camps, but right on the firing line. His de- 
scription of the big push in September last was 
awe-inspiring, and he followed it with inci- 
dents of the actions of wounded soldiers re- 
tracing their way from No-Man’s Land to the 
dressing stations, told how the wounded Tom- 
mies took care of their wounded prisoners first, 
and paid high tribute to the British officers for 
their scrupulous care of the men in seeing that 
privates and officers alike took their turn in 
being treated for wounds at the first dressing 
station. In connection with captured Germans, 
he said that England would have no need to 
hang her head with shame when the war is 
over for her treatment of prisoners. 

Mr. Whitehair showed that the object of the 
Y. M. C. A. work was to give the men some of 
the home atmosphere in the camps, to furnish 
them rational -amusements, opportunities to 
read and write, and, above all, to keep them 
mentally and morally clean. A soldier killed 
in action, he said, is neither an asset nor a 
liability, but a diseased soldier is a liability 
and requires the services of others to aid him, 
thereby doubly detracting from the available 
fighting men. As to the American boys on the 
other side, the speaker said that of course 
they were homesick; those he had talked to had 
admitted it, but all agreed that they had no 
wish to come home until after the show. He 
brought a message from General Pershing to 
tell the people of the United States not to 
think that the German line cannot be broken; 
it can be broken, it must be broken, it will be 
broken. The speaker closed by showing some 
pictures of the western front and showed va- 
rious varieties of trench helmets and gas masks. 

When the speaker had finished the whole 
audience rose and applauded him for some time 
with a tense earnestness which showed how 
deeply it had been stirred. Winslow Russell, 
of the Phoenix Mutual Life of Hartford, was 
then called upon to talk upon salesmanship. 
He said, however, that the thoughts which had 
come to all present from the previous speaker 
were so serious, so deep, so grave, that he 
believed it would’ be better for all to go away 
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with them unimpaired, and promised to give 
his address at some future meeting if desired. 
This gracious act was received with manifest 
signs of approval on all sides, and after sing- 
ing “My Country, ’tis of Thee,’’ the gathering 
adjourned in a deeply reflective mood. 

Robert R. Reid, president of the Federal Oil 
Company and a former general agent of the 
Northwestern Mutual Life, was the first speaker 
and talked interestingly of the agent’s duty to 
his company, himself and the insured. He said 
that the agent should instruct himself in his 
duties and then live up to the instruction. 
The difference between success and failure, he 
pointed out, was but an infinitesimal point. 
An application almost secured meant failure, 
one just secured meant success. It is the duty 
of the agent to give carefully prepared service 
in the same way that the lawyer prepares to try 
a case, or the doctor prepares for an operation. 
The speaker said that the agent must first have 
confidence in his company, then confidence in 
himself. He should not waste time disputing 
conditions as he finds them. If the actuary 
gives him certain figures, accept them—it is 
the business of the actuary to furnish him with 
correct data. If the field manager says certain 
rules must be followed, accept them—it is the 
business of the field manager to formulate 
rules from his experience. Mr. Reid also dwelt 
upon the advisability of the agent setting him- 
self a certain task each week and urged strongly 
that efforts be continued even after the task is 
accomplished. Necessity, he said, often com- 
pels success, but ambition brings more. 

President Atkinson announced that the mem- 
bers had responded liberally to his call for 
funds for the relief of the Halifax sufferers, 
some $2,500 having been already subscribed. 
He asked for an increased attendance at 
the monthly meetings and urged all to bring 
in new members, so that the New York 
association would be well represented at the 
next convention of the National Association in 
New York and to which only members of the 
local body will be admitted outside of the dele- 
gates and visitors from other cities. 


Monthly Income Life Insurance 

The Spectator Company has just published in 
booklet form a series of articles which have ap- 
peared in our columns during recent weeks, 
entitled “One Woman’s Experience with a 
Monthly Inceme,’’ by the well-known writer on 
life insurance, William T. Nash. 

The agent of the Canada Life at Hamilton, 
Bermuda, writing us a letter commending this 
new publication, thus comments on its practical 
merits: 

I have just read ‘One Woman’s Experience 
with a Monthly Income,” in your valuable 
weekly review of insurance, THE SPECTATOR. 
I would be glad to have you send me about 100 
copies of the article in booklet form. 

I may state as a testimonial of the value 
of this article, that a business friend of mine 
called at my home to-day to talk life insur- 
ance with me, he being a prospect which I have 
been cultivating. I called his attention to the 
article and before I finished my interview with 
him I closed him for an income of $50 monthly 
for his wife. I think the monthly income 
is the best plan of life insurance. ‘‘When 
we insure a man’s life, we do well; when we in- 
sure his purpose, we do better.” 


Join War Risk Insurance Bureau 
Dr. James W. Glover, a director and member 
of the executive committee of the Northern As- 
surance of Detroit, and Verne L. Tickner, sec- 
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retary of that company, have enlisted in the 
services of the Government. Both gentlemen 
will be identified with the War Risk Insurance 
Bureau. Dr. Glover is on the counsel commit- 
tee of the Bureau and Mr. Tickner becomes 
deputy director. 


ONE DOCTOR’S EXPERIENCE 
WITH ENDOWMENT 
INSURANCE 


A Leaflet 


By Witi1am T. Nasu 


Endowment insurance makes a strong ap- 
peal to many men in professional life who do 
not have the time or the inclination to invest 
their surplus funds in financial securities. This 
point is well brought out in a leaflet bearing 
the title “One Doctor’s Experience with En- 
dowment Insurance,” which has just been is- 
sued by The Spectator Company. 

While the story in the leaflet is applied to a 
doctor, it is equally applicable to lawyers and 
all persons of fixed income who find them- 
selves each year possessed of surplus funds 
which they wish to invest safely and without 
trouble. 

The doctor who narrates his experience in 
this leaflet found, after a few years of suc- 
cessful practice, that he had put money into 
various companies and schemes upon which 
he was receiving little or no return; in fact, 
he found that reorganization and calls for ad- 
ditional capital were tending to keep him short 
of ready cash. There was, however, one in- 
vestment which showed a steadily increasing 
cash value with each year, and that was an 
endowment insurance policy. Accordingly he 
decided to confine his future investments to 
that form. The leaflet shows in conclusive 
terms the success which attended him, and con- 
stitutes a strong argument for endowment in- 
surance as a most satisfactory investment and 
a certain provision for old age. 

Companies, managers and agents will find 
this an effective canvassing document, and it 
should be most widely distributed. 

Prices for “One Doctor’s Experience with 
Endowment Insurance” areas follows: Sample 
copy, Io cents; 100 copies, $3; 500 copies, $12; 
1000 copies, $20; 5000 copies, $80; 10,000 copies, 
$150. Address orders to The Spectator Com- 
pany, 135 William street, New York. 


Rhode Island Commissioner on Soldiers’ 
Insurance 
Philip H. Wilbour, Insurance Commissioner 
of Rhode Island, has sent a circular letter to 
all men in that State who have entered military 
service, giving information about the insurance 
offered by the Government. He said, in part: 


The premium rate for the insurance granted 
varies with the age. During the period of the 
war, renewable one-year term insurance only is 
given, and this term insurance may be con- 
tinued up to five years after the war; but, at 
any time within five years after the end of the 
war, you will be allowed to purchase permanent 
insurance, without medical examination, at rates 
based on your then age and on an extremely 
cheap basis, viz., the net American three and 
one-half per cent. . 

The following may be named as beneficiaries: 

Wife; children; father; mother;. grand- 
parents; step-father; step-mother; brothers; 
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sisters; half-brothers; half-sisters; step-broth- 
ers; step-sisters; grandchildren. 

The insured may name any one of the above 
as beneficiary, or a number of the above as 
beneficiaries, provided the amount named for 
each is not less than $500. The beneficiary or 
beneficiaries may be changed by the insured 
without the consent of the beneficiary within the 
permitted class. 

In the event of total permanent disability 
after the contract has been made, equal monthly 
instalments are payable during the life of the 
insured. In the event of his death, before 240 
monthly instalments shall have been received, 
the remainder of the 240 instalments will be 
continued to the beneficiary or beneficiaries. In 
the event of death before any payment shall 
have been made for disability, 240 monthly in- 
stalments shall be paid to the beneficiary or 
beneficiaries, i. e., covering a period of twenty 
years. 

The following table shows the amount of 
monthly instalments corresponding to certain 
amounts of insurance: 


Amount of Insurance Amount of Monthly Instalm’ts 


$1,000 $5.75 
2,500 14.38 
5,000 28.75 
43.13 


7,500 


10,000 57.50 


You will note that the 240 monthly instalments 
amount to a greater sum than the amount of in- 
surance corresponding. This is due to the effect 
of interest. 


Life Notes 


—The third annual meeting of the General Agents 
Club of the Bankers Life Company of Des Moines 
will be held in the new home offices of the company 


in the Valley National Bank building on Wed- 
nesday, Thursday and Friday, January 2, 3 and 
4, 1918. C. C. Blevins, superintendent of agents, is 


now arranging a very interesting programme for this 
event. 


—At the meeting of the Agency Clubs of the Equi- 
table Life of New York, held at Mackinac Island last 
September, a splendid address was made by Vice- 
President J. B. Lunger, on “‘Why the United States is 
at War with Germany.” This address has now been 
printed in pamphlet form and is well worth reading 
by every patriotic citizen or resident of the United 
States. 


—Girardin & Freeze will succeed Jules Girardin as 
managers of the Phenix Mutual Life of Hartford at 
Chicago on January 1, 1918. Mr. Girardin has been 
manager at Chicago since 1890, but desired to be re- 
lieved of the details of agency supervision. Mr. 
Freeze was for some time at the home office, but for 
the last few years has been doing agency organization 
work in the Chattanooga territory. 


—H. C. Prudhomme, a veteran life and general in- 
surance man of Portland, Ore., has joined forces of 
George A. Lovejoy, Western manager for the Guaran- 
tee Fund Life of Omaha. As district manager, Mr. 
Prudhomme will develop organizations in several Ore- 
gon counties, retaining headquarters in Portland, and, 
because of his wide acquaintance, will devote much of 
his time to personal production within the city. 


—tThe field force of the Bankers Life Company of 
Des Moines continues to exceed its 1917 schedule of 
$5,000,000 of business per month. Up to December 
1 the total examined business of the company for the 
year was $57,500,000. This is an average of over 
$5,000,000 a month for the first eleven months of the 
year, and it is now certain that the company will far 
exceed its schedule of $60,000,000 for the year. 


—Insurance Commissioner Emory H. English re- 
turned from the national convention in New York to 
encounter two family propositions of a more or less 
serious nature. One was the information that his 
eldest son, Ehlers, has enlisted in Uncle Sam’s navy, 
and the other that his brother, Arthur G. Passenger, 
railroad circles of Iowa, had been 
Mr. 
been studying law at Columbia 


well known in 
forced to undergo an operation for appendicitis. 
English’s son has 
University. 
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GENERAL ACCIDENT EXAMINED 


New Reserve Law Applied to Compensation 
Lines 

The New York Insurance Department has 
completed an examination of the United States 
branch of the General Accident Fire and Life 
Assurance Corporation of Perth, Scotland. The 
report shows that on June 30 last the American 
branch had total admitted assets of $3,556,126. 
Its liabilities were figured by the examiners, 
including $1,127,783 for outstanding losses and 
claims, $1,686,216 for unearned premiums and 
$245,726 for commissions, as aggregating $3,448, - 
473, thus leaving a surplus as to policyholders of 
$107,653. These figures impair the statutory de- 
posit by $142,346, but since June 30 last, the re- 
port states, the United States branch has re- 
ceived remittances directly from the home office 
aggregating $233,687, and in addition securities 
to the value of $90,000 have been dispatched 
from the home office. These remittances in to- 
tal have a value of $323,687, which, if applied to 
the impairment of June 30, would leave a sur- 
plus of $181,340 over the statutory deposit and 
make the total surplus to policyholders $431,340. 

In arriving at the above figures showing an 
impairment the examiners calculated the out- 
standing claims under accident, burglary and 
property damage policies at $47,488 in excess 
of the corporation’s estimate, but say: 








This increase is not due to the failure of the 
corporation to place adequate reserves on in- 
dividual claims, but is mainly attributable to 
the fact that the corporation took credit for un- 
authorized reinsurance and made no provision 
for losses incurred prior to July 1, 1917, and re- 
ported subsequent thereto. 


The outstanding liability and workmen’s com- 
pensation claim reserve was largely increased 
by the examiners, in explaining which they 
say: 


During the course of this examination we have 
made a computation of the reserve for unpaid 
liabilty and workmen’s compensation losses in 
accordance with the methods prescribed in Sec- 
tion 86 of the insurance law, as amended in 
1917. On account of the apparent inadequacy 
of the compensation reserve computed accord- 
ing to legal formula, as indicated by a compari- 
son with the estimated reserves of the corpora- 
tion, we have carried as liabilities in the fore- 
going financial statement reserves for unpaid 
workmen’s compensation losses based upon esti- 
mated individual claims. The compensation re- 
serve on this basis amounts to $448,798.37—an 
increase of $285,505.37 over that produced by the 
formula method. 

The formula method prescribed in Section 86, 
as amended in 1917, has been used in computing 
the reserve for outstanding liability claims and 
the liability loss reserve so produced amounts 
to $426,092. The corporation computed the re- 
serves for liability and workmen’s compensa- 
tion losses according to the method prescribed 
in Section 86 of the insurance law, as amended 
in 1917, and the amount reported for liability 
was $576,993.04 and for workmen’s compensation 
$196,513.87. 

The examiners also increased the corpora- 
tion’s unearned premium reserve some $172,002, 
by figuring it upon the semi-monthly average 
basis, but in their conclusions the examiners 
say: 


The placing of an unusually large volume of 
business upon the corporation’s books just prior 
to the date of examination and the application 
of semi-monthly averages in determining the 
unearned portion of such business caused a 
sharp increase in the unearned premium or re- 
insurance reserve. The corporation should, 
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therefore, make a considerable gain from this 
source, as the newly written business ap- 
proaches expiry. 


“Tables of Comparative Benefits of Various 
Compensation Laws’”’ 

The Spectator Company announces the issu- 
ance of a revised and enlarged edition of ‘‘Ta- 
bles of Comparative Benefits of Various Com- 
pensation Laws,’’ compiled by Stanley L. Otis. 
The tables are divided into the following head- 
ings: Death, Permanent Total, Dismember- 
ment, Permanent Partial, Temporary Total, 
Temporary Partial, Medical Aid, Waiting Period 
and Miscellaneous. 

A large number of States having workmen’s 
compensation acts amended the laws this year, 
and in many instances these amendments af- 
fected the ‘‘Benefits Waiting Period” or ‘‘Medi- 
cal Aid’’ feature, and in addition five States 
adopted compensation laws so that it is es- 
sential that all interested in workmen’s com- 
pensation and its development should have a 
ready reference showing the laws of the sev- 
eral States as they exist to-day. 

Mr. Otis, executive secretary of the Insurance 
Federation of the State of New York, formerly 
actuary of the National Workmen’s Compensa- 
tion Service Bureau and chief examiner of the 
Michigan Insurance Department, is exceptionally 
well qualified to prepare a summary of the laws, 
and the success of the first edition proves its 
value to the busy insurance man and all others 
interested in the sybject. 

The tables are printed in convenient form for 
desk or pocket use on first quality paper and 
substantially bound. Price fifty cents per copy 
with a discount when ordered in quantities. 
Address all orders to the publishers, The Spec- 
tator Company, New York. 


Reinsurance Company of America 

Cecil Piatt, formerly secretary of the Inter- 
national Fidelity of Jersey City, and later of 
the American Fidelity of Vermont, is organiz- 
ing the Reinsurance Company of America, for 
which a charter has been obtained under the 
New Jersey laws. Mr. Piatt states that the 
company will run the first year at a nominal 
expense and that he is assured of enough busi- 
ness to make it profitable. The company will 
have $100,000 capital the first year and after the 
first year the capital will be increased and the 
company will enter New York. The stock is 
selling at $150 per share, par value $100, and is 
not a stock promotion in the sense that large 
commissions are being paid for the sale of 
stock. 


J. J. Watson in New Place 


J. J. Watson, for several years agency man- 
ager of the American Indemnity Company of 
Galveston, has been appointed assistant general 
manager of the Texas Employers Insurance ASs- 
sociation. It is understood that early in the 
new year interests affiliated or actively con- 
nected with the association will engage in the 
creation of another institution, similar to other 
associations, that will write for its members 
all lines of casualty insurance, except compen- 
sation and fiedelity and surety bonds. 


W. L. Wilder Resigns 
W. L. Wilder has tendered his resignation as 
manager of the surety department of the Chi- 
cago branch office of the AStna Casualty and 
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Surety, effective January 1. Mr. Wilder has 
several plans for the future under considera- 
tion, but is not yet ready to make an announce- 
ment. He has been with the Attna Casualty and 
Surety in Chicago since the early part of 1916, 
when that company took over the business of the 
New England Equitable. He was formerly a 
St. Louis man, and became Chicago manager of 
the Equitable Surety in 1913, and when it was 
merged with the New England Casualty became 
manager of the combined company at Chicago. 


Daily Casualties 


Every agent who canvasses for accident in- 
surance knows that one of the principal argu- 
ments advanced by those he is endeavoring to 
insure is that they are not liable to accident. 
They claim that their business occupation is 
a safe one, that they are careful in their 
habits, and having never met with an acci- 
dent they feel that they can take a chance. 

Possibly some figures may convince these 
skeptics that no man is absolutely secure from 
liability to accident, either in his home, his 
office or on the street. Such figures are pre- 
sented convincingly in a leaflet entitled “Daily 
Casualties,” issued by The Spectator Companiy. 
In this document 80,000 accidents, claims—the 
experience of one company—are analyzed 
under twenty-four different headings. No sen- 
sible man can examine this list, even casually, 
without realizing that he is in constant danger 
of the unforeseen happening. 

“Daily Casualties” forms one of the most 
emphatic and convincing documents on acci- 
dent insurance an agent can use on obdurate 
prospects, and it should be used freely. 

The leaflet is of convenient size for dis- 
tribution, consists of twelve pages, and may be 
obtained at the following schedule of prices: 
Sample copy, 10 cents; 50 copies, $1.50; 100 
copies, $2.50; 500 copies, $10; 1000 copies, $15. 
On orders of 1000 copies or more the in- 
scription of company or general agent will be 
printed without extra charge. On orders of 
less than 1000, $3 extra for inscription. 

Orders will be promptly filled by The Spec- 
tator Company, New York. 


New York Manual of Compensation and 
Liability Insurance 


A revised manual of compensation and lia- 
bility insurance for New York has been issued 
by the Compensation Inspection Rating Board 
of that State. It contains the New York Rules 
and Procedure, also all instructions, rates and 
classifications covering workmen’s compensa- 
tion, public liability and teams’ insurance. 
Rates for workmen’s compensation are stated 
without reference to symbols. The manual is 
in loose leaf form, and can be supplied at $1.25 
per copy by The Spectator Company, New 
York. 


C. S. Hoag Resigns 
C. S. Hoag, assistant secretary of the Federal 
Casualty of Detroit for the past four years, has 
resigned as of December 31, but will remain 
in Detroit in the same line of work. 
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Injunction Allowed by Court in Com- 
pensation Case 





CLAIMS SETTLED DIRECTLY 





Employers Not Covered by State Fund May In- 
Insure with Companies—A New Chapter in 
Ohio Workmen’s Compensation 


Frank C. Thornton, an employer of Cleveland, 
filed suit on December 14, 1917, in the Common 
Pleas Court at Columbus, Ohio, against the In- 
dustrial Commission of Ohio, and procured a 
temporary order enjoining the Industrial Com- 
mission from revoking the authority of em- 
ployers to pay compensation directly, upon find- 
ing that such employers carry insurance with 
liability insurance companies. 

The amendment to the Constitution of Ohio of 
1912 authorized the legislature to compel every 
employer in Ohio to contribute to the main- 
tenance of a State fund for workmen’s com- 
pensation. The law of 1913, enacted under this 
constitutional authority, did not compel all 
employers to come into the State fund, but it 
provided that upon a finding by the State Com- 
mission that an employer had sufficient financial 
ability to make certain the payments of com- 
pensation to his employees, such employer 
could elect to pay compensation directly to his 
employees. According to the petition filed in 
this suit more than six hundred and seventy- 
five employers procured this authorization and 
elected to pay compensation direct. After- 
wards it was claimed that Section 54 of the 
workmen’s compensation law, as passed in 1913, 
prohibited insurance companies making con- 
tracts providing for the compensation of the 
employers who elected to pay compensation 
directly. Suits were brought by the Attorney- 
General against seventeen liability companies, 
challenging their right to make such insurance. 
In June, 1916, the Supreme Court of Ohio an- 
nounced its opinion that this Section 54 did 
not prohibt, but only regulated such contracts, 
holding that the companies were authorized and 
the liability policies were valid. Thereupon a 
legislative bill was initiated under the Initiative 
and Referendum Constitution of Ohio, and this 
bill was passed by the legislature in January, 
1917. It declared that all such contracts of in- 
demnity should be void, and further declared 
that no authority should be issued to make such 
contracts. 


EMPLOYERS MAY SETTLE DIRECTLY 


Another law, enacted in 1917, provided that 
no employer should have the authority to pay 
compensation directly to employees, if such 
employer desired to indemnify himself against 
his liability to pay compensation directly to 
employees. Furthermore, the law regulating 
mutual insurance companies, passed in 1917, 
made a new classification of all insurance au- 
thorized in Ohio, and in the authority to issue 
liability insurance it was provided that this 
authority should not include workmen’s com- 
pensation. The Industrial Commission requested 
the opinion of the Attorney-General on the ef- 
fect of these three 1917 laws, and a few weeks 
ago the Attorney-General submitted his opinion 
to the Industrial Commission, holding that the 
effect of these three laws was to prohibit an 
employer who elected to pay compensation 
directly to employees, taking insurance against 
his liability for such compensation with insur- 
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ance companies, and annulled existing contracts 
made by such employers with insurance com- 
panies prior io the enactment of such laws. In 
pursuance of this opinion, the Industrial Com- 
mission passed a resolution directing that no- 
tices be sent out on December 15 to all such em- 
ployers, declaring that their rights to pay com- 
pensation directly should cease on January 10, 
1918, if such employers carried any insurance 
with insurance companies. 


CONTENTIONS OF PLAINTIFFS 

A suit was filed last Friday by former Gov- 
ernor Judson Harmon and former Superinten- 
dent of Insurance Arthur 1. Vorys, on behalf 
of Frank C. Thornton and ali other employers 
similarly situated. They maintain: 

(1) That the prohibitive laws of 1917 are 
prospective and not intended to apply to con- 
tracts of insurance in existence at the time the 
laws were passed. 

(2) That the compensation insurance con- 
tracts, being valid at the time the laws were 
passed, continue until canceled and do not ex- 
pire so as to require renewal at the periodical 
settlements. 

(3) That, if these laws are intended to be re- 
trospective, they are invalid, because in contra- 
vention of the constitutional inhibition against 
ex post facto laws. 

(4) That while the legislature can regulate, it 
can not prohibit insurance contracts; and that, 
as the legislature has now repealed all regula- 
tion of workmen’s compensation insurance and 
the authority of the insurance companies, there- 
fore individuals may contract as they choose, 
and, furthermore, that existing contracts made 
by insurance companies licensed at the time the 
contracts were made, can not be invalidated by 
the legislature. 


CLAIMS NEW STATUTES CONTROL 

In resisting the application for the restrain- 
ing order, Assistant Attorney-General Ford, on 
behalf of the Industrial Commission, contended 
that these 1917 laws annulled existing contracts 
for workmen’s compensation insurance, and that 
the legislature had the constitutional power to 
declare such contracts void. He further con- 
tended that the contracts do not run until can- 
celed, but expire on the settlement dates and 
that payment of premium is a condition of re- 
newal and the renewals are new contracts. He 
also contended that one employer could not 
bring the action on behalf of all other em- 
ployers. 

Mr. Vorys argued for the employers as above 
outlined. 


PRESENT CONTRACTS TO CONTINUE 

Judge Bigger, before whom the case was 
heard, declined to express any final conclusion 
upon the case, but stated that in view of the 
importance of the question and the interests 
involved, he would order an injunction until 
the case could be further heard. This order 
will hold the matter in statu quo, so that em- 
ployers paying directly, who hold contracts with 
insurance companies, may continue unmolested 
until the decision of this case. 


Industrial Accident Rates 

The officers of a number of prominent indus- 
trial accident companies held a conference in 
New York recently and considered what to do 
to meet the increased taxes and rising ex- 
pense ratio. They reached no conclusion, how- 
ever. The companies intend to get more in- 
come, but there is no uniformity in the methods 
to be adopted. They propose to advance rates, 
but this will be effected in various ways. One 
well-known company is considering putting out 
a new set of policies at higher rates and with- 
drawing the present dollar-a-month policies en- 
tirely. 





Casualty, Surety, Etc. 


HEALTH INSURANCE 


New Jersey Commissioner Favors Legis- 
lation at This Time 


PRINCIPLES INVOLVED NOW 


Recommends State Support of Scheme—Labor De- 
partment Should Administer Act 


TRENTON, December 18.—Universal health 
insurance for wage-earners as an immediate 
war-time necessity for strengthening the vital- 
ity of this country’s population is favored in the 
unanimous report of the official legislative com- 
mission investigating social insurance prob- 
lems in New Jersey, it was announced last 
week by Governor Walter E. Edge. 

The report says, in part: 


The stress of industry in war is making in- 
creasing demands upon physical endurance. In 
our hour of necessity we have been shocked by 
the high percentage of draft rejections on ac- 
count of physical disability. As never before, 
we need now to conserve, for present and fu- 
ture generations, the health and physical vigor 
of our people. Furthermore, it is the duty of 
statesmanship to look beyond our immediate 
pressing needs to the period of reconstruction 
at the close of the war. We cannot afford to 
disregard the protective legislative inducements 
already offered to workmen by our keenest com- 
mercial competitors in Europe. 


Several State organizations are on record for 
health insurance, including the State Federa- 
tion of Labor, the New Jersey Woman Suffrage 
Association and the New Jersey Health Officers 
Association. 

The Commission is of the opinion that health 
insurance gives great promise both of reliev- 
ing economic distress due ‘to’'sickness and of 
stimulating preventive action. The report says, 
further: 


To achieve these ends, such a measure adapted 
to New Jersey’s needs shoud be based upon the 
following fundamental principles: Existing 
health insurance agencies that are conducted on 
an adequate basis at actual cost should, with 
mutual management, be utilized in the further 
development of a comprehensive health insur- 
ance system. In order that the greater effect- 
iveness and economy of a universal system may 
be enjoyed, health insurance should be made to 
cover all regularly employed wage-earners. In- 
surance should provide medical care and health 
instruction in order that its work may be both 
curative and preventive. To minimize the 
financial distress attending sickness the system 
should provide a cash benefit during temporary 
incapacity for work. It should also provide 
maternity care to meet the special needs of 
working mothers. Health insurance should be 
democratically supported and managed by those 
directly concerned, the State bearing as its 
share the cost of general administration as it 
does in workmen’s compensation. The system 
should be under supervision of a special bureau 
in the Department of Labor, with competent 
medical direction and in close co-operation with 
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existing public health agencies, in order to 
place added emphasis upon the extremely im- 
portant problem of sickness prevention. 


Insurance Federation Committees 

Stanley L. Otis, executive secretary of the 
Insurance Federation of the State of New York, 
has just returned from a trip through Eastern 
New York and announces the appointment of 
the chairmen of the following county commit- 
tees: Albany—W. L. Austin of Austin & Co., 
Albany; Rensselaer—Frank M. Chandler, as- 
sistant secretary Knox & Mead Company, Troy; 
Schenectady—Charles W. Merriam, Schenectady; 
Herkimer—W. N. Van Alstine, president Rogers 
& Ashe, Inc., Little Falls. 

Mr. Otis reports that the up-State agents are 
alive to the dangers which confront the com- 
panies, agents and brokers, due to the lack of 
understanding on the part of the general public 
of the essentials of the insurance business. 
They believe the public should be educated in 
this respect, that the buyers of insurance should 
more largely compose the Federation member- 
ship and the field of the Federation’s influence 
be greatly widened and extended. 


Black Tom Case Decided 

A verdict against the Lehigh Valley Railroad 
was given in Jersey City on Tuesday in the first 
suit to be tried for losses by the explosion at 
Black Tom on the night of July 30, 1916. The 
plaintiff was the New Jersey Fidelity and Plate 
Glass Insurance Company, which sued to recover 
on 600 claims, aggregating $23,000. A motion 
for a non-suit, made by Lindley M. Garrison, 
former Secretary of War, was denied by Judge 
Speer. The defense offered no testimony. It 
was agreed that the jury need not specify the 
sum due. It reported a verdict for the plaintiff 
with no further recommendation. It is said an 
appeal probably will be taken. The case has 
been looked upon as a test of suits for claims 
estimated to aggregate $30,000,000. 


Casualty Notes 

—The Western Indemnity of Dallas has been ad- 
mitted to New Mexico and is now writing business in 
that State. 

—J. D. Clark, a prominent attorney of Dayton, has 
been appointed to a place on the Ohio State Industrial 
Commission, succeeding the late W. D. Yaple. 

~—The companies in the Live Stock Insurance 
3ureau are considering an increase in rates because of 
the higher war taxes and other increased expenses. 

—Frank G. Morris has been made assistant man- 
ager of the Ocean Accident and Guarantee. He has 
been superintendent of the metropolitan department 
of the corporation for some time. 

-——J. L. Humphrey, former agent for the Fidelity 
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and Deposit of Baltimore at St. Louis, has joined the 
agency of Herman Hoopes of Philadelphia, who rep- 
resent the Fidelity and Deposit in that city. 


—The Maryland Casualty of Baltimore has pur- 
chased the building at 103-105 William street, New 
York, and will occupy it as a local office at the ex- 
piration of the present leases. The building is valued 
at $195,000. 


—Application has been made to the Pennsylvania 
Insurance Department for a charter for the Sterling 
Mutual Health and Accident Insurance Company to 
be run in conjunction with the Sterling Mutual 
Benefit Association. 


—L. D. Edson, who has been assistant manager of 
the income department of the Employers Indem- 
nity Corporation at Chicago, goes to the home office 
in Kansas City, December 15, to take charge of the 
underwriting and claims in the accident department. 


—The National Workmens Compensation Service 
Bureau has prepared a general liability statistical plan, 
to become effective for all general liability business 
dated on and after January 1, 1918. It is based on 
a compilation of liability statistics and uniform 
methods of reporting and coverage. 


—The Wisconsin special legislative committee on 
social insurance will attend the meeting of the Asso- 
ciation on American Labor Legislation, at Philadel- 
phia, December 27 to 29, and will attend a con- 
ference during the first week in January in New 
York city of similar insurance committees of about a 
half dozen States. 

—A statement issued by the Industrial Accident 
Commission of Oregon shows that during the six 
months preceding November 30, 1917, a total of 9377 
accidents had been reported to that commission, of 
which 86 were fatal, or an average of approximately 
60 injuries for each working day and over three 
fatalities for each week. 


—The Washington State Industrial Insurance Com- 
mission has found that some employers who do not pay 
premiums promptly have made bogus sales, or leased 
their properties after accidents had occurred, so that 
the State had claims against them. In consequence, 
it has decided to require all employers who do not 
pay premiums when due to file bonds for double the 
estimate amount of premiums for the year. 


—The Commercial Travelers Mutual Accident Asso- 
ciation of America will hold its regular annual meet- 
ing on Monday, January 14, 1918, at the office of the 
association, in Utica, N. Y., for the purpose of elect- 


ing officers and directors. Nominations of candidates 
for the several offices to be filled at this meeting have 


been filed as follows: President (one year), Henry 
D. Pixley, and secretary and treasurer (one year), 
George S. Dana. 


—The House committee on labor has_ reported 
favorably upon the bill introduced last week by Repre- 
sentative London, socialist member of Congress from 
New York, providing for a commission to inquire into 
the advisability of establishing national insurance 
against unemployment, invalidity and sickness. ‘Con- 
gressman London’s measure provides for the creation 
of a commission of five persons to be known as the 
Commission on Social Insurance, to report to Con- 
gress before December 4, 1918. 
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